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Thank you, Paul.

I’ll start by discussing some of our key operating metrics. Our highlights for fiscal year 2009 include the following:

CACI reported record contract funding orders for the third year in a row. These totaled over $3B, which is a 19.8% increase over the record we set in FY08 with funding orders of $2.5B. 

We received a record $3.9B in contract awards for FY09. Our FY09 recompete win rate was the best full year rate for any of the past five years. 
Our strategy of pursuing large prime business opportunities was rewarded as we won a prime position on the U.S. Army’s $17.5B Program Executive Office for Simulation, Training, and Instrumentation Omnibus Contract II. And CACI is also included as a prime on the United States Strategic Command Systems and Mission Support II program, with an overall ceiling value of $900M.
We won one of our biggest recompetes, the $900M multiple-award Technical Engineering and Support Services or TESS contract with the Army that was formerly known as ETOSS. We estimate the value of this contract to CACI to be $500M.
For the full fiscal year our intelligence work grew by 24% to represent 38% of our business. We also received approximately $700M in task orders on the U.S. Army’s Strategic Services Sourcing, or S3, contract, bringing the value of task orders we had received on this vehicle since its inception in 2006 to more than $2B! Our intelligence business, including our work with the Army on contracts like S3, continued to be among our strongest growth areas in FY09.

Another big award was our win of GENESIS II, a prime contract with a $452M ceiling to continue providing mission support services to the U.S. Army Intelligence and Security Command. I think it’s also worthwhile to point out we were the first incumbent to win the recompete on this work. We were also awarded a $450M contract by the National Guard Bureau to support recruiting initiatives.
Now I’ll go into a few more details on the full fiscal 2009 year.

For FY09, we generated record revenue of $2.73B, up 12.8% over FY08 revenue of $2.42B. Organic revenue growth for the year was 9.9%. Operating income in FY09 was a record $184.1M. That’s up 13.1%, compared with $162.8M reported in FY08.  The primary drivers of this revenue growth were our functional core competencies in C4ISR; Data, Information, and Knowledge Management; and Program Management and SETA Services.
In Europe, our United Kingdom operation continued to successfully offset the impact of the recession on its business and generated a NAT profit margin of over 6% for the year. We acquired two UK companies that work exclusively in the public sector, diversifying our business base there. And approximately one-half of our UK revenue is now in the public sector, whereas it was less than 10% just three years ago. As a result of these acquisitions and initiatives, we completed FY09 on a very positive note.
Now let’s have a look at how our strong FY09 financial performance continued in our first quarter FY10 results.
For the first quarter of FY10, we again reported record contract funding orders. We topped $1.04B, by far the largest amount of quarterly funding orders CACI has received in our 47 years of business. This represents growth of 10.5% over the first quarter of fiscal 2009 and puts our funded backlog at $1.92B – a 16% increase over the first quarter of FY09 and an all-time high.
Our first quarter FY10 revenue was $739.5M, up 12.9% over first quarter FY09 revenue of $654.8M. Our contract awards for the first quarter totaled $732M, and we won all our major recompetes.

Not included in this total is an award won by the Wexford Group International, a CACI Company, of a $494M contract to expand our existing business with the Joint Improvised Explosive Device Defeat Organization. This contract enhances CACI’s position as one of the premier counter-IED companies in the world.
Our intelligence business continued its rapid growth during the quarter, coming in 19.3% higher than in the first quarter of fiscal 09 and now represents 39% of our business. Other awards included $325M on our S3 contract vehicle, raising our total S3 awards since 2006 to over $2.4B.
Our UK operation also turned in excellent performance for the first quarter. Revenue was up 24% over the first quarter of last year, primarily the result of three smaller UK acquisitions. Net income margin was 7.2%.
Looking ahead to the rest of FY10, we are confident of continued growth and momentum. We are strategically positioned in our markets, and offer solutions our customers rely on to meet their most important requirements in defense, intelligence, homeland security and IT modernization.

Our record FY2009 financial performance has gotten us off to a great start in FY10. We are focused on maintaining our momentum through the remainder of this fiscal year, and beyond.

Paul, that completes my operations overview.
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